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- Results Highlights

Retail gas sales volume up 4.4% to 18,832 mil m3

Gross Profit of direct gas sales amounted to RMB 1,136 mil with a significant
increase of 100.7%

@ © 6

Core earnings amounted to RMB 3,980 mil with a significant increase of 59.5%

Responded to Sustainalytics ESG rating for the first time and won the best score
in the A-share gas industry
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¥1.1 Actively promoting the sustainable expansion of natural gas business

» The total gas sales volume reached 26,636 mil m3in 9M 2022, and the volume growth of retail gas sales and direct gas sales was
resilient

Direct gas sales )
DM of direct gas sales (RMB/m3)

mil m3
0.41
0.31
022 I

52% 2,754

2,618 /

9M2021 9M2022 9M2021 FY2021 9M2022
Retail gas sales DM of retail gas sales (RMB/m?)
mil m3
18,832 (RMB/m?3) FY2021 9M2022

18,030 4.4%

/ Residential 2.93 3.24
c/i 3.17 3.58

Vehicle gas station 4.04 5.18
ASP 3.15 3.56
Average cost 2.60 3.01
IM2021 IM2022 DM (ex VAT) 0.51 0.51

@ ENN Fi



1.2 Rapid growth of direct gas sales business

Gross profit of direct gas sales
(RMB mil)

100.7%
566 /

9M2021 9M2022

1,136

Increased the acquisition of advantageous
resources and optimized the overall resource
structure

16%

' 24%

B Domestic pipeline gas resources

M International resources
& Domestic LNG resources

Stable and diversified domestic resources

Stabilized the fundamentals of the three major oil
resources and strengthened ecological
cooperation in resource and facility exchange

Obtained 3 mil m? per day of unconventional
resources through the flexibility of resource pool

400 mil m3 from self owned LNG plants and 600
trucks per day from third party LNG plants
through digital and intelligent products

The comprehensive gas storage facility capacity
reached 650 mil m?3

T2

Competitive international gas resources

Duly performed long-term contracts to realize
dynamic adjustment in cooperation with
resource providers

LNG long-term contracts linked to
HH/Brent/JCC with cost advantages

Favorable policies

The dual carbon goal promotes the
optimization and transformation of the
energy structure and drives the
continuous and rapid growth of natural
gas

The government encourages direct
gas supply to large users, which
enhances customers' right to choose
gas supply independently

and continuous advancement
of "X+1+X"
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)91_3 Low carbon business with first-mover advantages

» Focusing on business scenarios such as industry parks, factories and buildings etc., the company integrates natural gas and renewable energy
sources according to local conditions while prioritizing clean energy to provide low-carbon intelligent solutions with multi-energy complementation,
energy consumption-supply integration and multi-value chain development as the core. In 9M22, revenue of IE business reached RMB 8.64 bil with a

year-on-year increase of 52.1%

Energy sales potential

>40 bil kWh

IE sales vol (mil kWh)

29 59 18,208
14,062 “777° _ pes%em
4% / - Overati ,
1% perating Projects under
projects construction
189 39
9M 2021 9M 2022 96 (21% of IE sales vol ) incorporated with

il Steam M Cooling & Heating M Electricity renewable energy

Ve N
Energy consumption CO, emissions
(standard coal)

Reduced Reduced

Hydrogen
9.47 mil ms

Photovoltaic

738mw

1,381,513 tons 5,392,894 tons
- %

*Note: the contracted installed PV capacity is the cumulative value

Upgraded IE form through the initiatives of “product portfolio,
digital-intelligent application, and energy carbon management

v Dongguan Haofeng IE Project: Integrated gas with heat supply
network operation, power operation and maintenance,
photovoltaic, digital intelligence platform and other forms

_Supported a simulation model with digital intelligence
' enhancing efficiency for projects with a lean operation

v Zhao Qing Blue Ribbon Brewery IE Project : Unit consumption
of gas boiler decreased from 80.8m3 per ton to 75.9m3 per ton

Continued to build the core competence of low-carbon
technology based on customers’ needs

v' Alternative energy resources: alcohol-based fuel,
geothermal, biomass, photovoltaic and other technologies

Participated in virtual power plant and flexibly adjusted energy
resources to improve IE project profit

v Longyou ENN participated in Huaneng virtual power plant and
received dispatching instructions in real time with an expected
annual frequency regulation revenue of RMB 2.17 mil

@ ENNG#i



1.4 Exploring new channels of EPC business for high growth

Newly signed EPC contracts up to RMB 3.8 bil Laying out hydrogen energy technologies and core
equipment and providing full life-cycle service solutions

/ 14 patented technologies and 39 hydrogen production projects \

Hydrogen Cooperated with large hydrogen energy enterprises to develop hydrogen production
production plant projects using water electrolysis, natural gas and coke oven gas

Signed a contract with Huafeng for hydrogen, oil and gas refueling project,

E Hydro.gen . which is the largest integrated energy service station in China
refueling station

» Conducted experiment with hydrogen blending in natural gas pipeline in Shijiazhuang
in gas pipeline » Completed the feasibility study report of Taixing ENN hydrogen blending project
= Hydrogen related contracts
» Explored the CCUS market for hydrogen consumption in Dagi Inner Mongolia
Revenue breakdown K of green hydrogen /

Using low-carbon technology and digital design to develop
energy for the whole scenario

ﬂacilitating EPC acquisition with low carbon technology: Hebei Xinpengma
and Shaanxi Jinye coke oven gas-to-hydrogen projects etc.

» Driving EPC acquisition with digital design: Shijiazhuang Dongli
Pharmaceutical, Phase Il of CSIC No. 718 Institute projects etc.

» Driving gas source acquisition with EPC: Acquired gas source of 13 mil m3
through an LNG liquefaction plant project in Xinjiang

* New business development: Shield tunneling business and intelligent pipeline

M Construction & installation® EPC .
network monitoring

LNG liquefaction plant project in Xinjiang



N1.5 Improving profitability of Energy production business

» Leveraging the fulcrum of coal and methanol plants to develop the core competence of multi-energy supply by connecting the value chain of
production, mining, transportation, storage and sales

Coal sales vol (mil tons)

3.93
2.69
—
9M2021 9M2022
Methanol sales vol (mil tons)
4,99 1.08
1.03 /°V
9M2021 9M2022

Extended product revenue (RMB mil)

415
182
N
9M2021 9M2022

v Acquired stable high-quality resources of 6.5 mil tons through long-term contract

v Optimized the sales channels with the proportion of outbound sales increasing to 26%

v Saved a cost of RMB 9.2 mil by conducting lean operation and adopting peak-valley
power consumption control measures

v' Steadily improved the coal production capacity which is expected to increase to 10 mil
tons in the future

| ——

v' Optimized the process system to drive energy saving and carbon reduction and
carried out carbon quota trading business with an estimated income of RMB10 mil

v Used the concept of integrated energy to create a sales income of RMB14.5 mil from
by-product steam

v' The light hydrocarbons were put into production and operated at full capacity in the
third quarter, achieving an income of RMB15 mil

v Increased the proportion of sales to end-customers to 70%+
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Deployed CCUS units to reduce carbon emissions by 150,000 tons/year ‘ ENN #fa



U1.6 Continuously improving ESG performance

Made active response to international ESG rating Released the Green Action 2030 report for the first time

. First report by an A-share utility company

. Listed in Hang Seng (China A) Corporate Sustainability Index, .
: : g g (Chi ) P ustainablity X to systematically demonstrate the path to

among the top 30 A-share ESG performing companies P — _
) . . e carbon neutrality
. Responded to Sustainalytics ESG rating for the first time and won , .
- : A—— 8 Clearly set carbon reduction targets
the best score in the A-share gas industry £ Green Action 2030

By 2025
Greenhouse gas emission intensity

down 20% from the base year
By 2030
Greenhouse gas emission intensity
down 50% from the base year
By 2050
Strive to achieve carbon neutrality

. Obtained BB rating by MSCI, identified 16 potential indicators for
score improvement and developed an improvement plan
. Conducted first response to DJSI and CDP

) | 1 £ 15 & e | 1@

&¥ | HANG SENG INDEXES

MSCI = D | SUSTAINALYTICS §
BB 32.4 A- AA

Carried out Scope 3 carbon emission statistics

Released the Biodiversity Conservation Report for the first time

and identified significant
Scope 3 emission sources
* Developed statistical

* Integrated biodiversity conservation concepts
and measures into corporate strategies and
daily operations to respond to the demand for
biodiversity conservation efforts from
international authoritative ESG rating

agencies ‘ ENN ifem

BB, IErs
el models and tools for the

S Jmsmes | TESREHEE & * Completed Scope 3 data . N
! . m U . .. statistics for 4 categories, O * First report by an A-share utility company to
! ]_‘ — | ”:: | \ - namely upstream gas systematically disclose biodiversity
r AU S %‘*1 Uil j 1 e procurement, upstream ENN Natural Gas Co., Ltd. conservation
el o y . | ‘ » . ’ Biodiversity Conservation Report . i .
i I ::): WW PErER, transportation, fuel and ’ 2022 + Disclosed the ecological impacts and
! .. | e B energy-related activities protection measures resulting from business
! m — and use of sold products operations
|
1
1
:
|
L

corresponding scopes
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2.1 High growth results

9M2022
Total Revenue 106,686
Gross Profit 15,593
EBITDA* 14,698
Total Profit 9,441
Net Profit Attributable to Parent 3,159
Core Profit 3,980
Core EPS (RMB) 1.29

9M2021*

79,644

13,647

12,451

10,300

3,211

2,495

0.89

Unit: RMB mil

Change
34.0%
14.3%
18.1%
-8.3%
-1.6%
59.5%

44.9%

* The data on this page and subsequent pages for 2021 are not retrospectively adjusted for the acquisition of Zhoushan LNG terminal

*EBITDA, Excluding FX gains and losses and changes in fair value gains and losses

* Core Profit= Net profit attributable to the parent-Adjustments

11
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= 2 2 Core Profit

9M2022

Unit: RMB mil
9M2021

Main excluded items in the calculation of core profit

Non-cash
factor

One-off
factor

Net Profit Attributable to Parent
Bad debts and asset impairment
Changes in fair value of derivatives
Changes in FX gains and losses
Amortization of share incentive costs
Gains from disposal of equity investments

Core Profit Attributable to Parent

3,211

23

371

312

-61

96

2,495

@& ENN #i®



ﬂ 2.3 Analysis of the impact of exchange rate changes

Unit: RMB mil

Changes in Non-cash impact

Non-cash

USD/RMB Cash impact attributable to

exchange rate impact parent

Sensitivity _ _ _
o +1% ¥ 6 ¥ 147 ¥ 93
FX Risk Management

v Repay the principal and interest of loans with income denominated in USD to avoid

= Unhedged foreign exchange impact resulting from currency mismatches

® Hedged

v Continuously monitor fluctuations in the exchange rate market and dynamically

manage existing USD bond hedges

13
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'2.4 Excellent financial management

Accounts receivables and Turnover days (RMB mil)

5,300 5,617
9M2021 9M2022

B Accounts receivables =#= Turnover days

Total debt & cash on hand (RMB mil)

38,765
32,084 I
9M2021 9M2022

L Total liabilities ==@== Cash

14

CAPEX (RMB mil)

8,913 8,710

9M2021 9M2022

M Natural gas distribution M Energy production M Asset restructuring

Net debt, EBITDA * and Net gearing Ratio (RMB mil)

26,261

9M2021 9M2022
I Net debt [ EBITDA* =#— Net gearing ratio

*EBITDA, Excluding FX gains & losses and changes in fair value gains &losses é E N N %ﬁ;ﬂe
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» 2.5 Abundant free cash flow

» The steady growth in our main business coupled with prudent financial management generated strong cash flow of RMB

3,685 mil(excluding the impact of the acquisition of Zhoushan terminal), with an increase of RMB 2,713 mil compared to

the same period last year

Operating cash flow (RMB mil)

49.6%

281 /

10,895

9M2021

9M2022

Excellent returns for shareholders

(RMB/share)

0.3075

0.21 0.21 0.19
" I I I

2017

2018

2019

2020

2021

1

1 _
2025

35%

@& ENN #i®



'2.6 Financial resources and liquidity

By Maturity
4%

By Currency

23%

41%

B Within 1yr =~ 1-5yrs = 5-10yrs ® 10yrs B USD debt RMB debt HKD debt

Credit ratings

Rating Agencies Ratings

S&P BBB- First assigned

Fitch BBB-

Moody’s Ba1

CCX AAA B
CSCI Pengyuan AAA B

16

Total Credit Facilities:
RMB 7.95 bil

m Utilized Unutilized

4% Average Effective Interest Rate

3.28% 3.45%

FY2021 9M2022

FY2020 9M2021

& ENNZi
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U Appendix 1. Company overview

18

* ENN-NG (600803.SH), listed in 1994, is one of the largest private intelligent ecological operators in the natural gas industry in China.

* The Company operates 254 city-gas projects nationwide with a total of 0.21 mil and 26.81 mil industrial and commercial customers and residential customers respectively

* The Company completed the acquisition of 32.8% equity interests of ENN Energy in 2020 and 90% equity interests in ENN Zhoushan LNG terminal in 2022

* Our main businesses cover the integrated natural gas industry chain, including direct gas sales, retail and wholesale of natural gas, integrated energy, construction and installation
and energy production. It also focuses on hydrogen and energy storage related technology research and business development.

The Company mainly
purchased natural gas from
abroad supplemented by
resources from domestic LNG
liquid plants and
unconventional resources and
then sold them to customers

including large-scale industries, *

city-gas distributors, power
plants and transportation
energy sectors as well as
international traders

Direct Gas Sales Retail and Wholesale Gas

The Company mainly purchased
natural gas from three major oil
companies and sold natural gas
to residential customers,
industrial and commercial
customers and CNG/LNG
vehicle refueling stations
through its own pipeline network
Made full use of the advanced
dispatching system and logistics
fleet to sell natural gas to
customers not covered by the
pipeline network

Revenue Breakdown in 2021

Total Revenue of RMB115.4 Bn

Natural Gas Value Chain
94%

IE & Value Addgd” \\ :

10%
Energy Production 4
9%

Direct Gas Sales
5%

*  The Company operated
Zhoushan Terminal, gas and
liquid transmission and
distribution pipelines, gas
storage and other
infrastructure

Energy Engineering

\
N\

Retail &
Whoesale Gas
70%

Based on customer needs, the
Company chose the best
integrated energy solution for
customers based on local
conditions and provided
integrated energy solutions
including cooling, heating, steam
and electricity

Gross Profit Breakdownt

in 2021

Gross Profit of RMB19 Bn

Natural Gas Value Chain
92%

Construction and Installation

The Company provided
integrated engineering services
for natural gas, municipal,
chemical, pharmaceutical, low
carbon and digital intelligence,
including engineering design,
equipment manufacturing and
integration and engineering
construction; as well as
construction and installation
services for residential and
industrial and commercial users

Coal product: Mixed coal and
cleaned coal production with
an annual capacity of SMM
tons

Energy chemical product:
Produce methanol using coal
as raw materials, with an
annual capacity of 1.4MM
tons

IE & Value Added _Energy Production
18%, 2

Construction and
Installation
27%

Direct gas

8%

@ ENNG#i



Appendix 2. Intelligent ecological operator of natural gas industry

» Build an industrial intelligent platform by relying on the accumulation of all scenarios of the natural gas industry, link the lower, middle and upper reaches by using
digital technology, empower ecological partners by using smart products, and establish a digital national/regional resource pool, transmission and storage pool and
demand pool to realize the intelligent matching of resources, transmission and distribution, and markets in various regions, and promote the common creation and

prosperity of natural gas ecology

Explore more customer
needs by virtue of
demand-driven market

Break industry
information barriers

__| Midstream and downstrearr Small and operation capabilities and leverage more _ Upstream gas supply
competitiveness medium- supply source Domestic gas
sized city- source supply
gas
companies Equipment Trading
0,
Fnanneng.cn 10% Industry / manufacture center Regulators International Independent
and market power rs gas source coal-to-gas
Greatgas.cn share plants supply technology
T —— Third
/Ct}om_lmerce . . A Design . party-
amily Financial L S Coordinate imported
— e 4 [ A institutes liolo oas LNG
26.81 institutions ! ; ! Souré’es 9 Conventio
million I T . i nal
families v Industrial intelligence v natural
gas
platform ol
‘—----—————- ——---——---—’ elr-
‘ . ’ imported
210,00Q 74.000+ .= LNG
Commercial kilometer Unconven
and 1o o? ers loT tional
F 7 i ; natural
industrial pipelines loT interaction as
ousehold interaction °
loT :
Storage Zhoushan e interaction _ B
and il ™

) - . ennen i : Imported
distribution LNG 2 | ] M o= || pipeline
. Terminal 2 e ; a
station | %M ﬂi[

Ji8 = Al gas
F"If.«?l‘iﬁIfffffffffif’ffli/ .

Accumulation of all scenarios of energy indJétry

Transmission and storage
Efficient transmission and distribution and high infrastructure
utilization rate

19 & ENN #i

Demand Resource

Sufficient supply, independent control and diversified supply

Consumption-driven, precise matching and reliable supply
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Appendix 3. Direct gas sales business model

Y —\ /T e\
| resources [ - . . A resources |
| | Realize the optimal solution of resource : |
| + Pipeline gas I i g * Long-term contract I
) allocation - |+ Short to medium term
|« Unconventional gas: 4 contract :
. LNG plant Y, —_—— T T - l /
\N_ -V _ - —~ < - N _S_pO_t _______ _
- ~
! 7 Zhoushan Terminal and \\
( other third party window »

— - N \ / ————————— -~
/ Domestic \ slots /s / \
i | S = | i
: + Large-scale industries | T —— - : o :

* Power plants | T N .
| ) L ine physic: I . |
| « City gas distributors : Comﬁtp‘;;gzal ;[;Zd'ng I* International traders,
l » Transportation | e | I
\ > _Domestic traders _ / N A

Terminal processing fee

A
— ' : @
s SERIICE STATION ~ R
J"i'_'i'_‘,'f; Ol L Ennm m - ﬂ
i‘- ' 7 o X
B il (il e = il
' al

Pipeline |4 LNG termin

Large-scale industries/Power plants/City gas

hip : . . .
FrFIvIr Iy sz rs’ Domestic and international

distributors/Transportation |
|
o by DM of direct gas sales
SEimiienl| BEE | MW ey
[ v — = El 7777777724 ZITTE S /11//19 e m %
C/I customers/ Residents/Vehicle gas station City-gate

DM of retail gas

J gas source
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UAppendix 4. Implementation plan for the acquisition of Zhoushan Terminal

Transaction plan

* Underlying asset: 90% equity
» Consideration: RMB 8.55 bil

+ Payment method: 50% by shares + 50% by cash

Issue price and quantity

* Issue price: RMB16.91 per share

* Number of shares issued: 252,808,988 shares

» Upon completion of the transaction, the controlling
shareholder of the company holds a total of 72.36% of the

shares of the listed company

21

Performance commitment
period and amount
(RMB mil)

2024 2025

Period 2022 2023

Amount 349.67 639.43 933.48 1196.43

Transaction key
milestones and processes

Approved by the CSRC and
other relevant authorities

I

Approved by the Board
of Directors

Approved by the General
Meeting of shareholders

@ ENNG#i

Completed the transfer of the underlying
assets and issuance of new shares



‘UAppendix 5. Details of long-term LNG contract

22

Contract vol

Delivery

Seller Tenor (Gl e method Gas resources Start year Index-linked
ENN Energy Chevron 10 years 0.66 DES Global resources 2018 JCC
ENN Energy Total 10 years 0.50 DES Global resources 2018 JCC/HH
ENN Energy Origin >+5 years 0.28 DES Global resources 2018 Brent
. USA
AN ENG EMEFRE) g 13 years 0.90 FOB Corpus Christi 2022 HH
Pte Ltd .
Sabine Pass
ENIENGHS NEgRele) Novatek 11 years 0.60 DES Russia 2025 Brent
Pte Ltd
ENN Ener,; Energy Transfer 20 years 0.90 FOB USA 2026 HH
gy &Y y ’ Lake Charles LNG Project
ENN LNG (Singapore) USA
Pte Ltd Energy Transfer 20 years 1.80 FOB Lake Charles LNG Project 2026 HH
ENN LNG (Singapore) USA
Pte Ltd NextDecade 20 years 1.50 FOB Rio Grande LNG Project 2026 HH

@ ENNG#i



Appendix 6. Rollout in hydrogen with first-mover advantages

v/
J 14 patented

Technology technology

\g 39 hydrogen

Engineering ,roduction projects

Cover all mainstream
hydrogen production
paths

\/,
Hydrogen
blending in
the pipeline

Prospective studies
and experiments

23

Hydrogen production from
fossil feedstocks

» China’s first large-scale natural gas
cracking hydrogen production technology

» Make a breakthrough in catalytic conversion
of natural gas and steam-to-hydrogen
production technology and continuously
improve technical economy

Liaoning hydrogen
production project

Hydrogen energy laboratory

> Cooperating with well-known colleges
and universities to build a hydrogen
energy laboratory and jointly carry out
multi-scenario hydrogen-mixed
experiments

Industrial by-product hydrogen Hydrogen production from

> The coke oven gas hydrogen production water electrolysis
technology is used in many engineering

projects undertaken by the Company > Attracted the 718th Research Institute of

China Shipbuilding Industry Corporation to
conduct the cooperation, and carry out the
domestic leading demonstration of
hydrogen production by water electrolysis

Henan coke oven gas Hydrogen energy industrialization
hydrogen production application demonstration park of

Beijing Winter Olympics

Hydrogen blending project in
Taixing

Blending 10% byproduct hydrogen into the natural gas
pipeline of the local industrial park to solve the problem
of gas source shortage and reduce the carbon
emission of 48,600 tons per year for customers

& ENN #i
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W Appendix 7. Case studies of low-carbon industrial parks

» Grasp the needs of park customers for carbon supervision, energy conservation and carbon reduction, and energy cost reduction,

prioritize renewable energy, complement multiple energies, and integrate demand and supply to develop smart and low-carbon park

business

Low-carbon Park Program of Anhui Xuancheng
Economic Development Zone

Low-carbon solutions:

v' Multi-energy integration, incremental distribution network + wind power +
photovoltaics + natural gas micro-combustion engine + power plant waste heat

v" Power generation operation and maintenance + entrusted boiler operation + digital
platform, to improve operational energy efficiency

v' Equipped with energy storage power stations, which is complementary to distribution

network, trough storage and peak discharge to reduce the cost of electricity purchase
v Realize the integration of electricity, heat, gas, digital intelligence networks, and
build a smart low-carbon national park

(I;ergy _ H Steam _"_ Electricity

Emission 77> Standard coal Co, reduction

Guangxi Yizhou Economic Development Zone

Adaption to local condition Clean energy supply facilities User-side services
' % I I Electricity -
' : Steam User 1
Biomass Blomas§ Stable steam
abundant resources cogeneration . -
User N
Green nergy intelligence management
SEER electricity %
Solarenergy | pistributed photovoltaics External grids
Faneng.cn platform |

L)
s s
co
i o—@’ 2
reduction 49,000 tons/year \r/"") 128,000 tons/year

\ifect /

Low-carbon solutions:

v" Renewable energy utilization, Biomass cogeneration + distributed
photovoltaics

v Energy management system, optimize equipment operation strategies
and improve energy efficiency in the industrial parks

v Carbon trading potential, green electricity + CCER carbon assets

. )

Energy HSteam J0O)- Electricity
consumption 'E" 250,000 tons/year " 360,000kWh/year

scale

Emission  &==5 Standard coal @ Co, reduction
reduction  Je-¢” 26,000 tons/year 68,000 tons/yearj

l\effect

& ENN #i



\Appendix 8. Comprehensive risk management to improve operational certainty

Market risk management physical markets risk

Derivatives markets risk

management

management

25

Develop data centers to connect to
Bloomberg/Reuters/
Platts/Gascade to retrieve market

Empower the physical market department to
manage index-linked spot market contracts,
participate in measurement of contract price
and promote the smooth operation of

Make use of ETRM(Energy Trade and
Risk Management) system to conduct
full-process digital intelligence risk
management of market value, exposure
and cash flow of derivatives and

% CE procurement and sales in the spot market . indicate the risks
Daily Daily Daily
Monitor changes in prices and Perform hedge accounting on a monthly o )
market impact factors for each basis, cooperate with auditors to complete Carirest il renes; co-unterpartles,
- " ! index and perform mathematical business verification and improve overall Natural i,y MEMEGS EEEln e 1, e
nternationa modeling analysis and forecast business compliance Gas SENE CCEIED R
o Multi-
+
Domestic Build a risk management model for | S¢€N€ Enhance compliance capabilities, routinely — Integrate the Company'’s foreign
European/US markets and operate operate physical and paper settlement ultiple exchange risk exposure, build a foreign
European market reporting statements and strengthen management of Categories exchange risk management model and
products on a regular basis spot a.nd paper-combined business control the risk from an overall
\ compliance perspective
ew NeW St th k t I t NeW illlplUVE thU Iibk bUIItIUI bybtclll dl Id
_ _ _ rengthen market value management, ]
Build a centralized risk control regularize the operation of profit and loss implement the Management
statement system to form a netted forecast statements of international direct Framework Measures for Derivatives
: : sales, track the risk points of the Trading Business of Natural Gas
business risk map international trade chain and promptly _ : _
indicate the risks Supply Chain Intelligence Business

ETMO-WEB ETRM ETMO-APP

Ecological construction of digital intelligent risk control

system

£
Group

& ENNZiz
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Disclaimer

The information provided to you in this presentation is for reference only and does not constitute or form part
of any offer for subscription or sale of, or solicitation of any offer to subscribe for or sale of any securities of
ENN-NG (“the Company”), nor shall it form the basis of, nor can it be relied on in connection with, any contract
or commitment whatsoever.

Confidentiality
All content in this presentation is confidential, and please do not circulate or disclose to others. In addition, it is

prohibited to reproduce this presentation.

Investor Relations Contact:

Christy Liang/Grace Wei/Martin Ding/Blair Feng

Tel: +86 316 2597675/ 316 2599928

Email:_ IR.ENNNG@enn.cn Web: https://www.enn-ng.com/
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